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This Current Report on Form 8-K is filed by CBRE Group, Inc., aDelaware corporation (the “Company”), in connection with the matters described herein.

Item 7.01 Regulation FD Disclosure.

The Company has scheduled upcoming meetings with investors. A copy of the presentation to be used at these meetings is furnished as Exhibit 99.1 to this Current Report on
Form 8-K. The information included in this Current Report on Form 8-K under this Item 7.01 (including Exhibit 99.1 hereto) is being “furnished” and shall not be deemed
“filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended, nor shall it be deemed incorporated by reference in any filing under the Securities Act of
1933, as amended, except as expressly set forth by specific reference in such filing.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits

Exhibit
No. Description

99.1* CBRE Investor Presentation

* Furnished herewith.
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Forward-Looking Statements

This presentation contains statements that are forward looking within the meaning of the Private Securities Litigation Reform
Act of 1995. These include statements regarding CBRE's future growth momentum, operations, market share, business outlook,
and financial performance expectations. These statements are estimates only and actual results may ultimately differ from them.
Except to the extent required by applicable securities laws, we undertake no obligation to update or publicly revise any of the
forward-looking statements that you may hear today. Please refer to our second quarter earnings release, furnished on Form 8-
K, our most recent guarterly report filed on Form 10-Q and cur most recent annual repert filed on Form 10-K, and in particular
any discussion of risk factors or forward-looking statements therein, which are available on the SEC's website (www.sec.gov), for
a full discussion of the risks and other factors that may impact any forward-looking statements that you may hear today. We
may make certain statements during the course of this presentation, which include references to "non-GAAP financial
measures,” as defined by SEC regulations. Where required by these regulations, we have provided reconciliations of these
measures to what we believe are the most directly comparable GAAP measures, which are attached hereto within the appendix.

CBRE
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Scale And Diversity

The Global Leader in an Expanding Industry

Integrated services to commercial real estate investors and

® Corporale Lecalions
o Affiliate Locations

5.3 billion square feet under management! -
450+ offices worldwide2 =
Serves clients in over 100 countries? =
Serves over 90% of the Fortune 100 s

Qwver 85,000 transactions in 2016

Siee siide 33 for footmotes

Market Leadership

#1 Leasing

#1 Property Sales

#1 Outsourcing

#1 Appraisal & Valuation
$92 billion AUM?

occupiers

Leading Global Brand

Lipsey's #1 CRE brand for 16 consecutive years

Euromoney Global Real Estate Advisor of the Year
five years in a row

S&P 500 company since 2006

Mamed America’s 15th Best Employer (out of 500
companies) in 2016 by Forbes

CBRE
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Where Does CBRE Derive Its Revenue?

Global market leader across virtually all CBRE business lines

Total Fee Revenues =
$8,882

100%  Development & Other’ Deploy institutional capital into real estate development

Capital Markets2 < :
{5{215{25%] Represent buyers and sellers of real estate; arrange financing

80%

60% LeaSig%gf'GGS Represent tenants and landlords in leasing transactions

40% - TG
Manage Properties (Over 5 billion square feet):

- Qutsourcing - manage facilities and projects for occupiers

20% - Property Management - for investor owned property
Investment Management - deploy institutional capital into real
estate

0% Provide valuations and mortgage servicing

TT™M Q2 2017

Sae slide 39 for faotnaras

CBRE

INVEETOR DECK | 4




Growing into a Better Balanced and More Resilient Business

Total Fee Revenue:
£8,883

Development & Other!

Capital Markets?
$2,216 (25%)

Leasi
Total Fee Revenue: 2,6%35 '{na%x)

$3.742
73% of total fee

Development & Other! revenues

Capital Markets?

$1,383 (37%)
61% of total Leasing
fee revenue® $1.479 (40%)
Contrac
2006 TT™ Q2 2017
% in millions

(%) — share of total fee revenuet

Sae siide 39 for faotnatas
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Track Record - High-Quality Earnings Growth Materially Outpaced the Market

While leverage ratio' declined to 1.2x in 2016 from 2.1x in 2011

Cumulative Adjusted EPS Growth - CBRE vs S&P 500

2

- ]

120% -

90% -

60% A

30% -

0% T T T T T 1
2011 2012 2013 2014 2015 2016

Calendar Year End

Saurce: Factlar Company fitngs

See siide 40 for fooinotes
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Robust Liquidity, Long-Dated Debt & Low Leverage Support Opportunistic Investing

[$ in mi||i0ﬂ5) As of June 30, 20171
3,500 3,255
3,000
2,500
2,000
1,500
1,000 800
o 425 e
500
139 0 59
o .
Liguidity 2017 2018 2019 2020 2021 2022 2023 2024 2025 2026
W Cazh B Undrawn Revolving Credit Facility ®Term Loan A W Term Loan B-1
o Temn Loan B-2 B Senior Motes - 5.00% m Senjor Motes - 5.25% M Senior Notes - 4.875%

1 32800 mitlion revelving credit faoiliy matures in March 2021 As of June 36 2017, the revalving credlit facility balamce was 0.

CBRE
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CBRE is Positioned for Long-Term Growth

1. Services industry with strong structural tailwinds

2. CBRE has:
» a commanding position with a strong competitive moat
» realized significant earnings growth over two decades
» increased the resiliency of its business mix

Adjusted EBITDA' CAGR+16% Since 1997

2,000 -

Z 1,600 A

3

= 1,200 -~

&

- 800 +

Q 1styr.

S 400 4  following

Eeh initial

< e
{} ol

1997 2006 2016

See siide 40 for footnotes

c B R E INVEETOR DECK | &




Three Structural Tailwinds for Commercial Real Estate Services

1. Outsourcing - Occupier Acceptance of Qutsourced Commercial Real Estate Services

2. Asset Allocation - by Institutional Investors to the Commercial Real Estate Asset
Class

3. Consolidation - Customers are Driving Consolidation to Global Industry Leaders

C B R E INVEETORDECK | &




Tailwind 1 - Occupiers of Real Estate Increasingly Turn to Outsourcing

CBRE's market leading position driven by both organic growth and strategic M&A

» High Barriers to Entry

¥ 5 Year Contracts Typical
= Facilities Management
=  Project Management

= Transactions H]etectroix V%
L Consulting CREDIT Smssr_‘ ADIENT
DIAGEO =
citi’ W unionsanc  Cane JLJI"IIDEI’
‘?l{‘s:amu yied "' G

By S ANEEGT o
. @I . rmsD (D) mororora ) associated ik CyrusOne.
‘%:r-\ihﬂllwfrh @i £ ontario aﬂ”dwé @ =

P a0  Ghartersd
WBARCLAYS e s
1990 & Grou = MultiCare £1 GOODFVEAR JCPenney “Allerg
eSS @D B BNY MELLON Y-

CEMEESpal

E & sprint E NISSAN

" |
TRIFELERST m m .\LBabmrb‘.on&Whnc 57 e . ﬁﬁulls—ﬂuyce | 7 Kirniberky-Clark

First CRE 1952 1996 2000 2004 2008
Qutsourcing
Contract
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Tailwind 2 - Increasing Institutional Ownership of CRE Drives Demand for

Bertizidesns are more frequent users of CRE services vs. legacy ownership

2,000 -

1,600 -

1,200 4

800 ~

400

Our Customers Hold an Increasing Share of
the Total Market

(% billions of equity value)
2007 - 2016 A160+%
I|I|I|I|I|I|I|I T |||I|I||I““I II‘I“ “ “‘ T ‘I‘I I“‘ “ TTTTTTITTTITTITTITTTITTIOTT]
2 5 9 e -
ERQEEQQEERQNRQ?E&
W REIT: M PE Funds B Open End Funds

Institutional Asset Allocation to Real Estate
has Increased Strongly Over Time

12.0%

10.0%

6.0%

40%

2.0%

0%
1980 1830 2000 2010 2018

Lo L rdf af Gavermors The Canference Board Pension &
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Tailwind 3 - CBRE Holds the Market Leading Position in a Consolidating Industry

CBRE has pursued and won 5 of the 12 mergers noted below (did not bid on other 7)

Studiey - L j
Sevilk @ ) e —'@ . e
Colliers . ® ® (7] . 51,897
Caossidy Turley ® @
caw
o« @
ICIGWS . | rrsigrae TCC NG Mo rlord . GWws
1 Acopisitica F VA—— Air ey Acguaron Accpiusion
Ina'gi:l_ '
= ol0 @ @— @
TCC | & & J
ING | ® B
Norlond =~ © L ]
Stoubach Co. . ® Oj
‘e o ‘o @ @ -~
KingSturge . * ®
Grubb&Els | @ @ —| Banknpey
Mewmark ® ® ¥ @ puhed by . $1 058
_J BGC Poriners
KnightFronk @ =]
2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 lt2n:ms
SVERHUe
@ = $Xinmillions revenue — Consolidation via M&A (SMs)

Notes: Revenues of private companies are estimaied, CBRE 2015 gross revenus fncludes four months of actual gross revenuve from
the acquired GWS business while under our ownership, annualized for ilfusirative purposes; other public companies are a5
reported, with Savilis revenue transiated to U5 Dollars.
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CBRE Vantage: Industry Leading Suite of Enablement Technology

* Focused technology investments further differentiating CBRE and its professionals
+ CBRE can make impactful investments at a smaller percentage of company spend vs others

Sample of CBRE Technology Investments

CBRE Floored CBRE Deal 1Q Forum Analytics

Fi

SaaS Interactive Creation of 3D Floor 5aaS CRM and Deal Leading Predictive Analytics
Plans and Virtual Environments Management Platform Platform

CBRE www.cbre.com/vantage

INVESTOR DECK




Technology Case Study: Smart Building Technology (Energy Services Inc.)

CBRE’'s over 5 billion square feet of property under management created an advantaged
position to acquire and monetize a smart building technology leader

Typical “smart" buildings become much

“smarter” in ways that actually allow for greater

client satisfaction at a lower cost

Audio-Visual d :
-;—1-‘
o T Ty
Fire/Life Safery ili—~—=" b=}
HVAC
Lighting

Internet and Wi-Fi

Metering

Parking

Video Surweillance

WayFinding

UtilityManag em ent

=

OUTCOMES

Lowered operating costs
Satisfied occupants

Informed management
Increased uptime and visibility
Reduced capital expenditures

CBRE
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CBRE Cycle Radar - Markets in Balance

Current measures of economic and CRE cycle suggest an extended cycle from here

Q4 2006 (One Year Prior to

Start of Downturn) Q2 2017
Tranzaction Velo city Tranzadion Velocity

H'“H-,.‘Ca:t Rate Spread

Yigld C ur\.'ex,r""

P

.,

% P
Occupancy Rent Growth Occupancy Rent Growth

Sowrce: Real Capital Analytics, CERE-Econametric Advisors, Federal Reserve, Bod Merill Lynch, Factset
CBRE proprietary Cycle Radar for Commercial Real Estate charts measure relative percentile for each metric at a point in time

against the trailing 15 year history. The outside line represents the highest observed value for each metric over the last 15 years
and the middle of the chart represents the lowest observed value.

Lo siitfe 40 for footnatas and methadolagy
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Continued Economic Growth Possible as Current Expansion is Slow

Months of economic expansion following recovery of jobs lost during prior recession

Number of Months of Economic Expansion
Following Recovery of Jobs Lost in Prior Recession

CBRE

120

1975 - 1981

Sowrce: U5 BLS

1982 -1990

1991 - 200

2001 - 2007

Current
Expansion

Current expansion has
only realized job growth
beyond prior peak
beginning in May 2014
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CBRE is Positioned for Long-Term Growth

1. CBRE:
» Leads a services industry with strong structural tailwinds,
» has a durable business model with significant free cash flow, and
has achieved long-term growth through business cycles,
while continuing to significantly diversify its business mix

2. Business Cycle:
» CBRE Cycle Radar suggests an extended business cycle;
CBRE has a strong balance sheet and

considerable liquidity to deploy in a downturn if a recession occurs
earlier than expected

CBRE A
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Occupier Outsourcing

Integrated Global Solutions for Occupiers

Historical Revenue! $6,079 Overview
(% in millions) 2

*  Full service offerin
YD Q2 =

*  Facilities Management — approximately 2.2
billion square feet globally as of 12/31/2016

* Project Management
* Transaction Services
* Strategic Consulting

* Ranked among the top few outsourcing service
providers across all industries for six consecutive

years®
2013 2014 2015 : 2016 2017
2017 Total Contracts Representative Clients
Q2 YD Q2 MoFr‘?c:Cgi;lzir?;ni Trggfxizzgn Mc:rz:gz?}:enl
New 25 56 ADIENT SouthNossay
Expansions L4 95
Renewals 34 61 Eﬁ%ﬂ?ﬂ# D) Bamk O KimboryCluk

Sec slide 40 for faotmotes

CBRE
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Property Management
Optimizing Building Operating Performance for Investors

Historical Revenue! Overview
(% in millions)
WD Q2 * Manages buildings for investors
$1,025 $1,045 — Highly synergistic with property leasing
* Manages approximately 3.1 billion square feet globally as
5861 of 12/31/162

* 300+ premier properties in major Central Business Districts
(approximately 450 million square feet)

2M3 2014 2015 2016 2007

Selected Strategic Accounts

e Bentall
Blackstone Kennedy

Invesco
KBS | % GLPAR [ timronweslth BARINGS

5 T/
c B R E INVESTOR DECK ac
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Investment Management
Ferformance Across Risk/Return Spectrum Globally

Capital Raised! Overview
(% in billions)
o2 $8.6 483 $90 *  Performance-driven global real estate investment

manager
§5.0 *  More than 500 institutional clients
* Equity to deploy: approx. $5,500 million'?

»  Co-lnvestment: $155.3 million?

2013 2014 2015 2016 Q2 TIM
207

Assets under Management (AUM)*
$91.7B as of 6/30/2017

(% in billions)

W Morth Amenica

EMEA
W Funds
Separate Accounts B Asia Pacific
a o
Securities i
46% 7% 6%

Sec slide 40 for faotmotes
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Appraisal & Valuation

Serving Clients Globally

Historical Revenue Overview
(% in millions)

WD Q2 consecutive years

$504 3504

servicers and REITs

2013 2014 2015 2016 2017

Premier Clients

i »
“ Bankof America WWestpac { =

PROLOGIS”

CAFITAL GROUP

"
|MI|||
> |
2,
pe
-
: ¥
5

|
=
-
5
]

2: LLC

CB

* Euromoney Global Valuation Advisor of the Year for five

* Clients include lenders, life insurance companies, special

REAL ESTATE

PWC  PRUDENTIAL JPMokoax Criaseco,  (GnCanta

INVESTOR DECK
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Leasing

Strategic Advisory and Execution

Historical Revenue Overview
(% in millions)

2524 $2.661 *  Advise occupiers and investors in formulating and
YD Q2 $2,369 . executing leasing strategies

$2052 * Tailored service delivery by property type and

industry/market specialization

* Strategic insight and high-level execution driving
significant market share gains

* #1 global market position — $110.8 billion lease volume in

2016
— Office: $74.1 billion — Industrial: ~ $17.3 billion
— Retail; $17.4 billion - Other: £2.0 billion

2013 2014 2015 2016 2017

Fpivnn CBRE Leasing Revenue is Largely Recurring Over Time!
Sl A Recession Typically Causes a Short-Term Deferral of Deal Volume

Tcnn
1000
W)

&~ = = & ™ =] %
c BRE See slide 41 for faatnores \NVESTOR DECK




Property Sales

Insight and Execution Across Markets & Property Types

Historical Revenue Overview

(% in millions)
BMYTDQ2 557
$1,290

$1.696 $1,699 *  Strategic advisor (sellers and buyers) in commercial real
estate

+  #1 global market share, based on Real Capital Analytics
— 800 basis point advantage over #2 firm for full year 2016

»  #1 global market position — $211.4 billion sales volume

in 2016
— Office: $79.4 billion - Industrial: $31.7 billion
— Retail: %33.3 billion — Other: $24.8 billion

— Multi-family: $42.2 billion
23 204 25 206 207

Increased Ownership by Active Portfolio Managers Drives Sales Velocity
($ billions of equity value)

2,000 -
*  Private equity firms, REITs and open-end funds are active
L el d f real d f [ ingly |
2 traders of real estate and account Tor an increasingly larger
G| 2007 - 2016 A160+% portion of the investment market
*  Many large, traditional owners do not actively trade their
s assets
400 + *  As aresult, transaction volumes should increase over time
0

2000 3
2005
2010
20
204
¥

g =S
: =

CREIF, Freqin. and Goldmarn Sachs Research
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Commercial Mortgage Services
Premier Debt and Structured Finance Solutions

Historical Revenue Overview

(% in millions)

W YTD Q2 $571

* A leading strategic advisor for debt and structured finance
solutions

— Highly synergistic with property sales
* Key services:

— Loan origination / debt placement

— Portfolio loan sales

— Loan servicing

»  $46.5 billion of global mortgage activity in Q2 TTM 20171

B 2014 G il I * Commercial loan origination with government agencies

%15.2 billion? in Q2 TTM 2017
* 3154 billion loan servicing portfolio as of 6/30/17

United States Australia Ireland
Republic Properties  Mirae Asset Global Kennedy Wilson
Corp. Investments
$170 Million £148 Million $140 Million
Co_r‘mtru_ctlon Acquisition Financing Co_nstru_ctron
Financing Financing

‘ B R E See siide AT for footnotes
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Development Services
Trammell Crow Company — A Premier Brand in U.5.

Projects In Process/Pipeline! Overview

(% in billions)
* A premier brand in U.5. development

W in Process” M Pipeline’ — 65+ year record of excellence
* Partner with leading institutional capital sources
*  $130.0 million of co-investment at the end of Q2 2017

*  $14.6 million in repayment guarantees on outstanding
debt balances at the end of Q2 2017

203 2014 2015 2016 Q2 2017

Recent Projects
Park District The Boardwalk LA Plaza Principio Commerce Park

Dallas, Newport Beach, CA Los Angeles, CA North End, MD
Mixed-Use Office Mixed-use Industrial

‘ BR E See slige 41 for footnates
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TTM Q2 2017 Revenue

Contractual revenue & leasing, which is largely recurring over time!, is 73% of fee revenue

Revenue (s in millions)

Contractual Revenue Sources

Leasing

Capital Markets

Qccupier Property Investment Loan Mortgage Development
Outsourding? Management? Management Valuation Servicing Leasing  Sales  Brokerage? Services Other Total

Gross Revenue

201?2 § 6,221 $1,078 % 366 £ 516 % 140 $2665 $1759 % 457 %52 g 87 $ 13,341
Fee Revenued. 5

201?2 £ 2327 % 514 % 366 %516 % 140 $2665 $1759 % A57 $ 52 § &7 § 8,883

% of RTEPI, ...c.c0-cx050577 SR

007 -357" 6% 4% 6% % 30% 20% 5% % 1% 100%
Molalikees =t - 0 20 ie L0 e i e e =
Revenue T TTT77
Fee Revenue Growth Rate (Change TTM Q2 2017-owver- TTM Q2 2016)

usD Az Az Vo Asx Aoz Aex A Ao W Asx A

Local
i &g y i W  Msx Mrae A3 Asx Aiox W Ao A7

Se siide 41 for footmotes
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Significant Total Addressable Opportunity for Real Estate Outsourcing Services
$140B+ Qutsourcing Spend Available

MARKET SIZE'

% in Billione

Occupier Leasing
Advisory?:
Advisory services
on transactions, S
; 30-
leasing, labor i

analytics, efc. Integrated

Facilities
Management?:
Cnly includes
corporations/
occupiers that
outsource an
integrated bundle
of FM hard and
soft services

Project
Management?:
Management of

projects and
Capex programs
in corporate
facilities

Marker size o 25 of 2015
Advizory revenus reparted in leasing.

Manzgemant and Praiect Managemant revanue reparted n Oocupier Qutsounaing.

Wi Frost & Sulivan (Giobal (FM Market March 2015 KPMG REFM Puise Report (2015), Engineening News Record's Program Mansgement Repart (2015) Mormingstars CRE serwices

P

La Mg

) i
raport (FON4) Emarsan Power, the Liptime Institute, CoStar, /G5 World Project Managemeant Report (2075)

cB R E INVESTOR DECK
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U.S. Leasing

Largely Recurring Business Over Time! With Increasing Market Share

2016 CBRE U.S. Leasing Volume - $82 billion

Asset Class Client Rep

M Retail = Office M Industrial B Gther W Tenant Rep m Landlord Rep

‘ B R E See glide 41 for faotnotes
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Commercial Real Estate Leasing - Largely Recurring Over Time?

T

» Leasing commissions occur when leases expire (tenants renew or move)
» Long-term growth determined by employment growth and market share

T

» Leasing activity is deferred but not lost during a recession

Leasing declined by 28% from 2007 to
2009 but recovered by 29% in 2010

1% in milliens)

Al l LU0
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U.S. Property Sales

Highly Diverse Business Across Transaction Jize and Asset Class

2016 CBRE US. Sales Transactions

Transaction Value Asset Class
$110B (based on value)

W Retail m Office
W |ndustrial m Multi-Housing
B Under $25M $25-%100M m $100M+ N land W Other

CBRE
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Historical Perspective on Economic Cycle

Peak to Trough Employment Change

The financial crisis was unusually severe — recovery appears to be unusually slow & long

The Financial Crisis was Unusually Severe Commercial Property Had Unusually High
Leverage Into the Financial Crisis
0.0% - 16.0% -
-1.0%
12.0%
2.0% :;
5
-3.0% - 5 8.0%
E
-4.0% < 40%
-5.0%
0.0%
-6.0%
7.0% - -4.0% -
1970 1974 1981 1990 2001 2008 2002 2004 2006 2008 2010 2012 2014 2016
1
B CRE Debt Growth B Nominal GDP Growth
Source: LS. B Source: Fegeral Resenve U5 BEA

Sae siitfe 47 for footnotes
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Capitalization

TR As of June 30, 2017
Cash! § 457
Revolving credit facility -
Senior term loans? 745
Senior notes? 1,805
Other debt3# -
Total debt $ 2,550
Equity market capitalization® 12,277
Total capitalization § 14,827
Total net debt $ 2,003
Net debt to TTM Q2 2017 Adjusted EBITDA 1.28x

i Errluges $78.4 million of cash in consoilidated funds and ather antities not availabie for company use at fune 30 2017,

£ Cutrtanding amount is raffected met of unamortizad debt issusnce coss

ES Ercludes $1055.0 millian of warekouse fciities for loans ariginated on behaif of the FHA and other government spansored enterprises auistanding at June 30, 2017, which are non-recourse to CBRE Graug, inc
4 Ercludes non-recourse nates payable on real estate. net of unamartized debt fssuance costs of §18.2 million at une 30 2097,

5 Basad an the number of shares af Clzss A comman stock outstanding 25 of Jume 30 207 (337273 449) and the closimg share price an June 30, 2017 (36400,

& Toral nat debt i calculatad ar fotal debt fesr cash, a5 disclosed above.
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Non-GAAP financial measures

The following measures are considered “non-GAAP financial measures” under SEC guidelines:

[ feerevenue

Il.  contractual fee revenue

. netincome attributable to CBRE Group, Inc., as adjusted (which we also refer to as "adjusted net income™)

V. diluted income per share attributable to CBRE Group, Inc. shareholders, as adjusted (which we also refer to as “adjusted earnings per share” or
“adjusted EPS")

V. EBITDA and adjusted EBITDA

These measures are not recognized measurements under United States generally accepted accounting principles, or *“GAAP." When analyzing our

operating performance, readers should use them in addition to, and not as an alternative for, their most directly comparable financial measure

calculated and presented in accordance with GAAP. Because not all companies use identical calculations, our presentation of these measures may not

be comparable to similarly titled measures of other companies.

Qur managemeant generally uses these non-GAAP financial measures to evaluate operating performance and for other discretionary purposes. The

company believes that these measures provide a more complete understanding of ongoing operations, enhance comparability of current results to

prior periods and may be useful for investors to analyze our financial performance because they eliminate the impact of selected charges that may

obscure trends in the underlying performance of our business. The company further uses certain of these measures, and believes that they are useful

to investars, for purposes described below.

With respect to fee revenue: the company believes that investors may find this measure useful to analyze the financial performance of our Occupier

Outsourcing and Property Management business lines and our business generally. Fee revenue excludes costs reimbursable by clients, and as such

provides greater visibility into the underlying performance of our business.

With respect to contractual fee revenue: the company believes that investors may find this measure useful to analyze our overall financial performance

because it identifies revenue streams that are typically more stable over time.

With respect to adjusted net income, adjusted EPS, EBITDA and adjusted EBITDA: the company believes that investors may find these measures useful

in evaluating our operating performance compared to that of other companies in our industry because these calculations generally eliminate the

accounting effects of acquisitions, which would include impairment charges of gocdwill and intangibles created from acquisitions—and in the case of

EBITDA and adjusted EBITDA—the effects of financings and income tax and the accounting effects of capital spending. All of these measures may vary

for different companies for reasons unrelated to overall operating performance. In the case of EBITDA and adjusted EBITDA, these measures are not

intended to be measures of free cash flow for our management's discretionary use because they do not consider cash requirements such as tax and

debt service payments. The EBITDA and adjusted EBITDA measures calculated herein may also differ from the amounts calculated under similarly titled

definitions in our credit facilities and debt instruments, which amounts are further adjusted to reflect certain other cash and non-cash charges and are

used by us to determine compliance with financial covenants therein and our ability to engage in certain activities, such as incurring additional debt

and making certain restricted payments. The company also uses adjusted EBITDA and adjusted EPS as significant components when measuring our

operating performance under our employee incentive compensation programs.
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Reconciliation of Adjusted EBITDA to EBITDA to Net Income

Twelve Months Ended

oo December 31, December 31, December 31,  December 31,
($ in millions) June 30, 2017 016 50110 2006 1997
Adjusted EBITDA £ 16337 g 1,5610 $ 8026 $ 6611 $ 90.1
Adjustments:

Integ_ra_lt_ion and other costs related to 1082 1257 588 76 B

acquisitions

Cost-elimination expenses 389 785 By | - -

Carried interest incentive compensation

(reversal) expense to align with the timing (29.7) {15.6) = - -

of associated revenue?

Write-down of impaired assets - - 94 - -
Merger-related and other non-recurring ~ ) ~ ) 128
costs )
EBITDA 1516.3 13724 6933 6535 76.3

Add:
Interest income 74 81 g4 a8 26
Less:
Depreciation and amortization 3840 3669 1169 676 181
Interest expense 1425 1449 1535 450 158
Write-off of financing costs on ~ ) ~ 338 }
extinguished debt z
Provision for income taxes 3021 2967 1931 1983 206
Net income attributable to CBRE Group, Inc. $ 65951 g 572.0 & 2392 § 3186 g 244
i Includes an immatenial amount of activty from discontitued oparstions:

= CHRE bagan adiusting carriad intarest rompansation axpanse it (OF 2013 in ondar 1 bartar match the timing of thic expense with assoniated carmiad intarast revenue. Thic expense has only been adiusted
far finds that incumed carmiad intenast expensa for the fist time in QF 2017 or in subsequent guartars.
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Reconciliation of Net Income to Adjusted Net Income and Adjusted Earnings Per Share

(% in millions, except per share
amounts)

Met income attributable to CBRE
Group, Inc.

Integration and other costs related to
acquisitions

Amortization expense related to
certain intangible assets attributable
to acquisitions

Cost-elimination expenses

Carried interest incentive
compensation (reversal) expense to
align with the timing of associated
revenue

Write-off of financing costs on
extinguished debt

Goodwill and other non-amortizable
intangible asset impairment

Write-down of impaired assets
Tax impact of adjusted items

Adjusted net income
Adjusted diluted earnings per share

Weighted average shares outstanding
for diluted income per share

CBRE

Twelve Months Ended December 31,

2016 2015 2014 2013 2012 201
§ 5720 $ 5471 § 4845 § 3165 § 3156 § 2392
1257 489 - 126 392 688
M1 866 66.1 294 372 15.3

785 404 - 176 176 311
(15.6) 2611 238 92 - -

- 27 231 56.3 - -

- - - 981 198 2

- - - - - 94

(93.2) (62.6) (36.4) (65.4) (30.0) (293)

§ 7785 $ 6892 561.1 $ 4743 $ 3994 § 3345
$ 230 § 205 § 168 $ 143 $ 12 § 103
338424563 336414856 334171509 331762854 327,044,145 323,723,755
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Reconciliation of Revenue to Fee Revenue and Contractual Fee Revenue

(% in millions)

Occupier Qutsourcing revenue ?

Less:

Client reimbursed costs largely associated with employees
dedicated to client facilities and subcontracted vendor
work performed for clients

Occupier Qutsourcing fee revenue

Property Management revenue '

Less:

Client reimbursed costs largely associated with employees
dedicated to client facilities and subcontracted vendor
work performed for clients

Property Management fee revenue '

Consolidated revenue

Less:

Client reimbursed costs largely associated with employees
dedicated to client facilities and subcontracted vendor
work performed for clients

Consalidated fee revenue

Less:

MNan-contractual fee revenue
Contractual fee revenue

‘ B R E T Oocumiar CQutsouncin

Twelve Months Ended June 30,
20172 20162
3 62211 § 55374
3,394.0 34843
§ 23271 $ 20531
$ 10779 $ 10306
564.0 5307
§ 5138 § 4999
Twelve Months Ended
June 30, 20172 June 30, 20162 December 31, 2006
§ 13,3407 5 12,4671 § 40320
44581 4015.5 2897
$ 88826 $ 84516 § 37423
5,020.0 48384 29243
§ 38626 § 36132 § 8180

2 Cerain adiustmants Aave bean made to 2018 fee revenus to confonm with CUrrent-year oreseniation.

and Froperty Management revenus excludes asrociated leasing and salss revenue. mast of which 5 contractusl
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Footnotes

NOTE: Local currency percent changes versus prior year are non-GAAP financial measures noted on slide 28. These percent changes are calculated by comparning
current year results versus prior year results, in each case at prior year exchange rates.

Slide 3

1. Property and corporate facilities under management as of December 31, 2016; 7% of this square footage is managed by affiliates.
2. As of December 31, 2016, includes affiliates.

3. Assets Under Management (AUM] as of June 30, 2017,

Slide 4

1. Other includes Development Services revenue (13%) and Other revenue (1%).

2. Capital Markets includes 5ales revenue (20%) and Commercial Mortgage Brokerage (excluding Loan Servicing) revenue (5%).

3. Contractual Sources include Occupier Outsourcing and Property Management revenue (32%; excludes assoeciated sales and lease revenues, most of which are contractual),
Global Investment Management revenue (4%) Valuation revenue (6%) and Loan Servicing (1%).

4. Fee Revenue is gross revenue less client reimbursed costs largely associated with our employees that are dedicated to client facilities and subcontracted vendor work
performed for clients. Certain adjustments have been made to 2016 fee revenue to conform with current-year presentation.

5. Fee revenue includes Loan Servicing within Contractual Sources, consistent with the fee revenue disclosure seen on slide 28. Note that the pricr disclosure of fee revenue
included Loan Servicing within Capital Markets as Loan Servicing fee revenue had previously been consolidated within Commercial Mortgage Services.

Slide 5

1. Other includes Development Services revenue (1% in both 2006 and TTM Q2 2017) and Other revenue (1% in both 2006 and TTM Q2 2017).

2. Capital Markets includes Sales revenue (33% in 2005 and 20% in TTM Q2 2017) and Commercial Mortgage Brokerage {excluding Loan Servicing) revenue (4% in 2006 and
5% in TTM Q2 2017).

3. Contractual Sources include Qccupier Qutsourcing and Property Management revenue (7% in 2006 and 32% in TTM Q2 2017; excludes associated sales and lease revenues,
most of which are contractual), Global Investment Management revenue (6% in 2006 and 4% in TTM Q2 2017) Valuation revenue (8% in 2006 and 6% in TTM Q2 2017) and
Loan Senvicing (0.5% in 2006 and 1% in TTM Q2 2017).

4. Fee Revenue is gross revenue less client reimbursed costs largely assodated with our employees that are dedicated to dlient facilities and subcontracted vendor work
performed for clients. Certain adjustments have been made to 2016 fee revenue to conform with current-year presentation.

5. Ona GAAP revenue basis (a5 opposed to a fee revenue basis) contractual plus leasing revenues are 64% and 82% of GAAP revenues in 2006 and TTM Q2 2077, respectively.

6. Fee revenue includes Loan Servicing within Contractual Sources, consistent with the fee revenue disclosure seen on slide 28. Note that the prior disclosure of fee revenue
included Loan Servicing within Capital Markets as Loan Servicing fee revenue had previously been consolidated within Commercial Mortgage Services.
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Foothotes

Slide 6

1. Leverage ratio is defined as year-end MNet Debt divided by full-year Adjusted EBITDA. Net Debt is defined as total debt, net of unamortized debt premiums, discounts and
issuance costs, excluding warehouse facilities for loans originated on behalf of FHA and other government sponsored entities which are non-recourse to CBRE Group, Inc, non-
recourse notes payable on real estate, and net of cash, excluding cash in consclidated funds and other entities not available for company use at year-end.

2. Adjusted EPS excludes the effect of select charges from GAAP EPS as well as adjusts the provision for income taxes for such charges. Adjustments during the periods presented
included amortization expense related to certain intangible assets attributable to acquisitions, cost-elimination expenses, integration and other costs related to acquisitions, and
certain carried interest incentive compensation (reversal) expense to align with the timing of associated revenue, write-off of financing costs on extinguished debt, goodwill and
other non-amortizable intangible asset impairment, and the write-down of other impaired assets.

Slide 8
1. Adjusted EBITDA excludes {from EBITDA) certain camied interest incentive compensation {reversal) expense to align with the timing of associated revenue, cost-elimination
expenses, integration and other costs related to acquisitions, and merger-related and other non-recurring charges.

Slide 15 — The metrics included in the CBRE Cycle Radar are derived as follows:

1. Cap Rate Spread - The capitalization rate on completed US office transactions per Real Capital Analytics less the yield on 10-year US Treasury Motes per FactSet.

2. CRE Leverage — Total US outstanding commercial mortgages per the Board of Governors of the Federal Reserve System divided by nominal Gross Domestic Product for the US

per the Bureau of Economic Analysis.

Supply — Trailing 12-month US office real estate completions (in square feet) divided by the total stock of U5 office real estate square footage; per CBRE — Econometric Advisors.

Rent Growth — Trailing 12-month US office rent growth per CERE — Econometric Advisors.

Occupancy — Total US office occupancy per CBRE — Econometric Advisors.

REIT Valuation — Dividend yield on M5C| US REIT Index per FactSet less Bof Memrill Lynch US Corporate Bond BEE Effective Yield per FactSet.

Stock Market Valuation — Earnings Yield on S&P 500 per FactSet less the yield on 10-year US Treasury Notes per FactSet.

Yield Curve - Yield on 10-year US Treasury Notes per FactSet less the yield on 2-year US Treasury Motes per FactSet.

Transaction Velocity — Total dollar value of US commercial real estate transactions per Real Capital Analytics divided by the Moody's/RCA US National All-Property Composite

Price Index per Real Capital Analytics.

Slide 19

1 Histoncal revenue for Occupier Outsourcing line of business (formerly Global Corporate Senvices or GCS, now known as Global Werkplace Solutions) excludes associated sales
and leasing revenue, most of which is contractual.

2. 2015 revenue includes four months of contribution from the Global Workplace Solutions business acquired on September 1, 2015.

3. Per International Association of Qutsourcing Frofessionals {[AOP).

2R B L

Slide 20
1 Property Management (also known as Asset Services) revenue excludes associated sales and leasing revenue, most of which is contractual.
2. % of this sguare footage is managed by affiliates.

Slide 21

1. Excludes global securities business.
2. Asof June 30, 2017.
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Footnotes

Slide 23, 30, and 31

1. We regard leasing revenue as largely recurring over time because unlike most other transaction businesses, leasing activity normally takes place when leases expire. The
average lease expires in five to six years. This means that, on average, in a typical year approximately 173 to 20% of leases roll over and a new leasing decision must be made.
When a lease expires in the ordinary course, we expect it to be renewed, extended or the tenant to vacate the space to lease another space in the market. In each instance, a
transaction is completed. If there is a downturn in economic activity, some tenants may seek a short term lease extension, often a year, before making a longer term
commitment. In this scenario, that delayed leasing activity tends to be stacked on top of the normal activity in the following year. Thus, we characterize leasing as largely
recurring owver time because we expect an expiration of a lease, in the ordinary course, to lead to an opportunity for a leasing commission from such completed transaction.

Slide 25
1 Activity includes loan oniginations and loan sales, and affiliate loan originations.
2. As measured in dollar value loaned.

Slide 26

1. As of December 31 for each year presented except Q2 2017.

2. In Process figures include Long-Term Operating Assets (LTOA] of $0.2 billion for Q2 2017, $0.2 billion for Q4 2016, $0.1 billion for Q4 2015, $0.3 billion for O4 2014 and 50.9
billion for Q4 2013. LTOA are projects that have achieved a stabilized level of occupancy or have been held 18-24 months following shell completion or acquisition.

3. Pipeline deals are those projects we are pursuing which we believe have a greater than 50% chance of closing or where land has been acquired and the projected construction
start is more than twelve months out.

Slide 28

1. Contractual revenue sources include revenue denived from our Occupier Outsourcing, Property Management, Investment Management, Valuation and Loan Senvicing
businesses. As noted above, we regard leasing revenue as largely recurring over time.

Cccupier Outsourcing and Property Management revenue excludes assocated leasing and sales revenue, most of which is contractual.

Commercial Mortgage Brokerage revenue excludes revenue from Loan Servicing, which is reflected in contractual revenue sources.

Fee revenue is gross revenue less both client reimbursed costs largely associated with employees that are dedicated to client facilities and subcontracted vendor work
performed for clients.

5.  Certain adjustments have been made to 2016 fee revenue to conform with current-year presentation.

e

Slide 33
1. CRE Debt defined as total US outstanding commercial mortgages per the Board of Governors of the Federal Reserve System.

CBRE
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